Part 3: Make the Ask

The Basics of Asking

1)
People give because it makes them feel good.

2)
You are not asking for yourself.

3)
It is normal to hear “no.”

1) Be yourself.
2) Tell your story.
HOW TO ASK

1)
Make a hiker page on SeekthePeak.org

2)
Send out an email (use the email feature on your hiker page)

3)
Make some in-person asks

Remember to:

Tell people about the Observatory and Seek the Peak

Explain your connection to the cause

Show photos and/or the Obs website

Ideas:

Meet a friend for coffee

Have a BBQ

Have a benefit night at a local restaurant or bar

4)
Get creative

Ideas (from the Seek the Peak forum on MountWashington.org):

“I asked the owner of an online business that sells flashlights, headlamps, etc. to contribute - in my email, I explained that a number of things I have bought from him are gear that I use when I volunteer at the Mount Washington Observatory - and received a $50 donation - I have never met this person or spoken to him on the phone - and yet he contributed. It can be done!” – h2oeco

“I'm an active member of a car club that has two track events a year at local road courses. At one event, I spent some time going to several spots around the track and took pictures. After the event I cleaned up the photos and posted them on our club website and then offered the hi-res versions in exchange for a donation to support my STP campaign.” – Blue Dog

“You might also look into mini-grants. I've gotten one in the past from Harvard Pilgrim and it was for $500 so that is a great easy way to get money raised”  – faegilr

“Last year at my company picnic, I won a prize to attend an air dog fighting school/experience. I made a deal with my boss to trade in the prize for a donation to MWO/STP.” – Blue Dog
“One technique that I'm starting this week is wearing my STP shirt from last year to work and other locations where I see the folks that I've asked for pledges. I've also added a STP decal to the back window of my car and am parking in next to the walkways that people go by on their way into the office every day. Just some subtle reminders...” – mtruman

WHO TO ASK
1) Friends

2) Family and distant family

3) Co-workers

4) Clients

5) Restaurants, stores and other local businesses you frequent
6) The town philanthropist

WHAT TO ASK FOR

1) Suggest a specific amount

2) Aim high, so you can bump down if necessary
3) Tailor your asks based on the person’s ability to give and interest
4) Tell what others in their demographic are giving

5) Suggest amounts with special meaning to the Observatory ($19.32, $62.88, $231)

6) Collect many small donations

7) State your fundraising goal

8) Ask again when you are close to reaching your goal
And of course, Don’t Forget to SEND OUT THANK YOU’S!
